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THE COMPANIES:


Your Travel Biz ~ Our Marketing Company
YTB Travel and Cruises ~ Full Service Travel Agency
Founded Feb. 2001 in Alton IL, with the goal of becoming the #1 Internet Travel Company.

Wholly Owned, subsidiary of YTB International, A Publicly Traded Company YTBL.PK 
J.Lloyd "Coach" Tomer - YTB Founder see above (Middle)
J. Scott Tomer - Founder and CEO See above (right)
Kim Sorenson - YTB Founder /President see above (left)

PUBC~ Public Company management Cooperation, Listed YTB International among top 30 small public companies.

YTB’s TRUE CONFESSIONS . . .CONTINUE READING. . .  

The Four Trends that WILL (if wise people take advantage of it) change your life Forever! Economists have identified four principal trends that could mean significant growth for your annual income. Those trends are:


Trend One: BABY BOOMERS!
 Travel is an industry that is just realizing its remarkable potential in the marketplace. The industry pulls approximately $1.3 trillion annually in the U.S. alone and almost $7 trillion worldwide, making it the fastest growing industry in the world. It is growing 23% faster than the global economy. With such growth, a boom is on the horizon. In fact, travel is expected to double to $14 trillion worldwide in the next 10 years. Of that economy, tourism accounts for almost 11 percent of all consumer spending worldwide. Travel spending alone averages $1.4 billion PER DAY, that’s $59 million per hour. 


Trend Two
 Baby boomers - the generation born between 1946 and 1964 - have a huge effect on trends and opportunity and will have a huge effect on the travel industry. There are nearly one billion baby boomers worldwide and the first of them are turning 60. These 60-year-olds are facing retirement, which occurs at a rate of one person per eight seconds for the next 20 years. And what will these newly retired baby boomers do when they retire? Travel, of course. 


Trend Three
 Every three seconds a new person goes online. Consumers are already spending billions on the internet, and travel is the fastest-growing segment of that trend. While five years ago, people primarily made small purchases only, today people have become comfortable buying things such as cars, homes, and of course travel, online. Consumers use the Internet to become better informed, save time, and save money and booking of travel online is perhaps the most successful niche of all the world’s e-commerce efforts. Use of the Internet to book travel continues to increase, with more than 80 million Americans booking online travel each year. The majority (83%) of online consumers are using the Internet to do at least half of all their travel booking. 

Trend Four:
Statistics show that small and home-based businesses are the fastest-growing segments of the U.S. economy. Home-Based travel sellers are the fastest-growing segment of the travel agency community. Statistics say that 74% of all individuals who have acquired huge wealth, have done it by being self-employed business owners. When surveyed, 96% of people between the ages of 25 and 44 said they wanted to have their own business, but they just didn’t know how to get started! With large and mid-sized companies downsizing and outsourcing, corporate America offers little promise for job security. That's why people are turning to home-based businesses as a high performance vehicle that can take them into the future along with big time earnings and tax advantages. 

FLAWLESS COMBINATION 
YTB brings you the perfect opportunity to transform your life through combining the fun of travel with the speed of the Internet, multiplied by the power of home-based business and referral marketing to provide YOU with the ultimate home-based business solution. YTB is taking the world by storm!! By combining an advantage-rich, home-based business (built around the Internet) with an extremely lucrative (and copyrighted) compensation plan, YTB has become "The Choice" for thousands of opportunity seekers. In today's marketplace, myriads of companies seek your time and attention, each claiming that their opportunity is the best. By combining the powerful information handling capability of the Internet with the world’s most dynamic product (TRAVEL) and the personal touch of independent, home-based business people, YTB has joined these three trends together in a flawless combination. The Internet is opening the doors to the riches of travel as never before. By utilizing our simple strategies and proven techniques we can show you how to leverage your time to generate a residual income 24 hours a day, 7 days a week.

 "My grandchildren's grandchildren will be able to enjoy what YTB has done for us." - Ron Head, in his mid-seventies, one of the first people to join YTB Travel in 2001 with well over $100,000 residual income monthly.


Most everyone knows that “The best way to succeed is to find out where people are going and to get there before the masses do!” That is the extreme significance of trends. If we can place ourselves or better yet position “ourselves” on the leading edge of these trends; our future can change dramatically! The forecast is clear. Those that position themselves to take advantage of the four fastest growing trends will change their financial future forever. YTB now offers YOU the ultimate leverage to start your own home-based business by combining the powerful e-commerce and information handling capabilities of the Internet with the world’s most dynamic product (TRAVEL) and the personal touch of independent, home-based business people and the positioning to take advantage of the baby boomers. YTB has joined these trends together in a complete flawless combination. By utilizing our simple strategies and proven techniques we can show you how to leverage your time to generate a residual income 24 hours a day, 7 days a week. You can easily be part of this!!! 
If you don’t earn at least $6,000 in 12 months, YTB will make up the difference. (Ask the person who shared this with you about the Success From Home Magazine Program, a 10 minute per day program, 5 out of 7 days each week. With a 92% FAILURE RATE you will still be positioned to make several thousand dollars a month after up to 2 years consistency.)
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Currently at about $7 trillion per year worldwide, the travel industry that YTB serves is thought to be the world's largest and fastest-growing business with even more growth on the horizon. YTB is experiencing its own reflection of this expansion trend. Upon moving to a new location last year, the management found almost immediately that it still needed more space, so it leased the top floor of another building across the street. Now that space is now officially standing room only, as well.

 YTB has increased its corporate staff from fewer than 30 employees in 2004 to more than 100 today.  These are the people who work behind the scenes to support the work of its ever-growing sales force and, according to company projections, about 250 are expected to be on the corporate team by the end of 2007, and as many as 750 by 2009. 

What's fueling this growth? It could be the company's leadership philosophy of giving rock-solid support to those on the front lines-in this case, YTB's referring travel agents (RTAs) and reps. 
After all, one of YTB's core values is to compensate those in the field in direct proportion to their efforts, with no income limits. Other company values include its vision for the future and the commitment to deliver an outstanding product, so YTB will be around for generations to come. 

Take It from the Top Executive Team  (to wrap things up)
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J. Lloyd (Coach) Tomer, Founder, Chairman of the Board, Coach During a successful career in business and sales, Lloyd was called to the ministry in the small town of Benton, IL. Of the 44 people who attended that first service on Easter Sunday, 14 were family and friends who came with him. A few years later at the dedication of the new church, over 2000 people were in attendance. In 1980, the year after the death of his wife and ministry partner, Lloyd found himself unemployed with a $10,200 income for the year. In January 1981 he found a company that said if he would build a team to sell their products, they would compensate him in direct proportion to the results. The company was A.L. Williams (now known as Primerica Financial Services) and they kept their promise. 21 years and over $10,000,000 in earnings later, he had an organization that had developed over 250,000 customers. But best of all, his direct reps were all financially independent. Once he accomplished his goals, he sold that business to his son Frank and retired. But he soon discovered he missed the role of Coach and Mentor. In June 2002 JLT committed to lead the YTB team to the heights he knew it could attain. He’s now mentoring a new group of leaders that he knows will set the standards for excellence and compensation for its leaders in the referral marketing industry. It has been said if you want to become a millionaire, find one who will mentor you and do exactly what they tell you to do. 
JLT is willing to be your mentor.  This is unheard of in the industry! 
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Scott Tomer, (with wife Lauri) is Founder and YTB International’s CEO. Scott was JLT’s first recruit in A.L. Williams and was given the responsibility of field support and training. The JLT Group grew to over 2 Billion in annual Life Insurance sales and had over 250,000 active customers at the time the business was sold. Scott became a National Sales Director before leaving the company in 1992 to become a Certified Financial Planner. He and his father have worked together on many projects and YTB is no different. Their goal is to use what they learned at A.L. Williams and build a great company, one that delivers for 3 groups. First of all the product must be a great value for the customer. Next comes the sales force. They must be compensated in direct proportion to their efforts with NO LIMITS on their INCOMES. And lastly, the company must be profitable so it can deliver the product to the customer and pay the residual income to the sales force. YourTravelBiz.com can only be called a great company when we have stood the test of time and are still delivering for the customer and the sales force 25 years from now. And that is Scott’s job. To protect the company so it will be here for you and your family for generations to come. After all, our name says it all. This is “YOUR” Travel Biz.com.
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Kim Sorensen, (Known as “Mr. Excitement.  . the only guy other than “Money Man” Andy who wears a suit and tie to work when every single day is “causal day” at YTB) is Founder, President YTB Travel Network.  Kim had an extensive business background before joining the JLT Group in 1981. He had owned businesses and managed a multi-million dollar complex across from the state capital in Springfield, IL. Kim became a Sr. Vice President with A. L. Williams before making a decision that would benefit both JLT and him. In 1990, he moved to the St. Louis area to help Lloyd with whatever was needed to grow the business. Kim designed and implemented many programs that are still being used today. He was the one behind the scenes making sure everything went smoothly. Kim is the definition of “Team Player”. Kim’s fingerprints are everywhere at YTB. The Business site, Marketing Materials, Operations and the Travel Company have benefited from his leadership. He is also the one who first saw the awesome potential of combining Internet Travel and Referral Marketing with the benefits of being an RTA. His vision helped turn the dream of yourTravelBiz.com into a reality. 
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Andrew F. Cauthen, (We call him “The Money Man. . . verifies all the checks we get and goes suit shopping with Kim Sorenson) is Chief Operating Officer. When asked what he sees as the primary role of the management team, YTB's Chief Operating Officer Andy Cauthen says, "Our No. 1 objective is to support our valued RTAs. And we do it with the fi nest team of trained, courteous and professional support staff ever assembled.  Cauthen joined YTB in November 2004 as COO with a background in executive management, corporate operations, administration, marketing and sales. He has served as president and CEO of two major ($1 billion+ asset based) companies, and has had P&L responsibility for a $200 million budget and 2,000 employees. He is recognized for his ability to organize the efforts of others and motivate employees to achieve at unusually high levels. Andy credits "Coach" J. Lloyd Tomer, Scott Tomer and J. Kim Sorensen for fostering the philosophy at YTB of unparalleled customer service to the field sales force. That philosophy is deeply embedded in the executive team of John D. Clagg, Eric D. Smith, Ted Lindauer, Sandy Pippins and Andy, as well as Director of Operations Duane Vancil (Duane’s picture isn’t here but he’s one of the cutest bald head dude’s I’ve ever seen). . .and the entire RTA and rep support management team. 
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John D. Clagg, Chief Financial Officer John D. Clagg's 23-year career includes plenty of corporate-level experience in financial and strategic planning, merger and acquisition transactions, financial and treasury management and financial forecasting with several St. Louis-area companies such as Arthur Andersen & Co., Sisters of Mercy Health System and Ascension Health. Since joining YTB 2and a half years ago, he admits it's a little painful for the self-styled "bean counter" to sign $1 million bonus checks, but reasons, "It is payment to someone who earned it by working long and hard to make their dreams come true. The ability to offer such bonuses means the company and the individual are doing well-and that's what it's all about. "We work for the sales force," Clagg notes. "When the employees here receive their weekly paychecks, the envelopes have their names and the statement 'This check is provided to you by 40,000 happy RTAs.' We update the RTA number each week, but it's a constant reminder of where our paychecks come from.
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" Eric D. Smith, Chief Information Officer As the keeper of YTB's massive IT infrastructure that includes more than 100 headquarters employees, more than 40,000 RTAs plus more than 70,000 personalized replicated Web sites, Eric D. Smith has a big job that's only gotten bigger since coming on board the company in 2001. The YTB home office has gained about 60 employees just this year, which would be enough to keep most IT departments hopping. "We've tripled our server capacities and doubled our bandwidth," he says. "And, of course, we're always tending to the routine maintenance of just keeping the computers running." Currently, he and his team are catching their breath after launching a huge project to internalize the marketing system, which handles everything from RTA sign-ups to commission payments to reps. "Millions of lines of code went into this project, and it has been a huge success," Smith says. Smith says that before making any IT-related decision, he always tries to put himself into the reps' shoes. "We try to take their point of view to determine the best tools that will help them run their businesses effectively. I don't come from a network marketing background, but Coach and Scott have instilled a strong vision in us that we have ingrained in our brains-think about the field first," he says. "We're going to keep releasing new features one after another for as long as we can to knock their socks off," Smith says. "If Coach, Scott and Kim can think of it, we can make it happen on a technology side.
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" Ted Lindauer, (We call him Uncle Ted), Vice President of Legal and Regulatory Affairs and General Counsel. As a member of the Arizona and several federal bars, Ted Lindauer has had a long and distinguished legal career that includes representation of many network marketing and direct selling clients since 1968. He has been doing business with the Tomers and J. Kim Sorensen since YTB began operations in 2001. His department participates in the creation of and reviews all materials and Web site content published by YTB, its reps and RTAs. "Many of the associates create their own materials, which they submit to us," he says. "We help make sure what they are doing is appropriate and legal. The materials awaiting approval arrive by the hundreds all the time. Though it is a painstaking process, we have a good-sized staff, so it goes very quickly-our turnaround time is within 72 hours." Lindauer's team is also standing by to help solve the legal and operational challenges of the RTAs and reps, and he says most of their time is spent assisting the field force. "Our primary responsibility is working with the RTAs and reps," he says.
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Sandy Pippins, Vice President of Corporate Administration Sandy Pippins, a former district manager for H&R Block, is proud to say that she was the fi rst person hired at YTB in 2001, and likens her role that first year to that of a Girl Friday. "Everything that needed to be done, I did," she says. Along with Sorensen's daughter, Shelly Coppersmith, she took on data entry, answering and returning phone calls, creating credentials and booking travel. That was in addition to paying and tracking all commissions and tending to the company's accounting needs. Five years later, she's happy to have left those accounting duties behind. "The company has grown so much that now there is a department of nine people doing what I did," she says. Now, Pippins handles and monitors the national certified referring travel agent meetings and other special events such as Coach's Birthday Bash. She also works with the convention committee. "I'm lucky to work very closely with Coach, Kim and Scott on a daily basis, as well as directors and key leaders in the field every day," Pippins says. "It has been so rewarding to see where the company is at this point. This has been one of the most exciting adventures I have ever experienced in my life. "We never lose sight of whom runs this company," she says. "It is the reps-the people out in the field make everything happen, and without them we would not be here." 

The YTB management team is unified in one vision-commitment and support to its RTAs and reps. Cauthen says, "It's all about people, and YTB is fortunate to have the right ones in positions of responsibility to manage and supervise the support systems for the incredible growth we are experiencing." 



The YTB Statement The YTB companies offer two unique and powerful business opportunities, that of Referring Travel Agent or 'RTA' and that of Independent Marketing Representative of 'REP.' The RTA opportunity has an initial fee under $500 and a monthly license fee of $49.95. There is no fee or RTA purchase required to be a REP. You may choose to participate in one or both opportunities. 

YTB (Known as Your Travel Biz) has been named one of the top 30 small public companies in America. YTB International is a leading provider of Internet-based travel services with several complementary divisions, including YTB Travel Network (for the home business travels agents), REZconnect Technologies (develops online travel stores for full-service agencies, operates a travel agent portal site), REZcity.com and YourTravelBiz.com. This is an informational site about the travel services available from a YTB travel booking website that competes with Expedia and Orbitz. 

YTB Travel Travel vacations booked on YTB web sites can offer discount airfare, discount cruises, and discount hotels, Golf tee Times, car rentals, Purchase of a new car and much much more! YTB has already negotiated contracts with many of the major travel vendors with services such as the domestic and international airlines (exception Spirit Airlines and Southwest), airport parking, car rental companies, cruises lines (Carnival, celebrity, Crystal, Disney, Holland America, Norwegian, Princess, Royal Caribbean, Windstar), Escorted Tours (Contiki, Insight Vacations, Trafalgar), hotels ( Powered by Hotels.com, Hot Rate hotels, World Choice Hotels ,travel packages (Apple Vacations, Custom Packaged Spa Vacations, Customized Golf Packages, Priceline, Rockwell Tours, Disney, Las Vegas, Florida), Quick getaway last minute deals,singles travel, service, sightseeing tours, and Las vegas show tickets, concert tickets, and sports tickets. 

Email: Your information is safe and secure. It's never given out to anyone for any reason, period! Our emails have a 1 click Opt-out The YTB booking engine really shines with it's extra services when compared to the other highly advertised sites. For example, the golf premier travel YTB has a section where you can search for courses either by location, vicinity or course name and book golf tea times in advance. Other services include foreign currency exchange, getaway secrets, groople, honeymoon registry, limo, luggage concierge, passport and visas, Pro Flowers delivery service, airport shuttle reservations, and booking your own shore excursions. All information on this site is geared towards seo and therefore you need to verify it's accuracy before relying upon it.
 
YTB Travel Network The YTB Travel Network is an emerging leader in the travel industry. YTB Travel Network provides support services for its more than 15,000 Referral Travel Agents who sell travel-related services.
 It offers discount travel services to all of its members. Look out Expedia, Hotwire and Orbitz because Travelocity has already partnered with the YTB network.
 
It is the ideal home based business, combining the power of the internet with the fasting growing Commercial segment, Travel. This home business opportunity has merged their winning and tested business model, their one-of-a-kind product and their extravagant, copyrighted pay plan with the 4 most Powerful Trends in the World. Those trends being: Travel, the world’s largest Industry, the Internet, the fastest growing technology in history, the Home Based Businesses Industry, the #1 trend in America and the retiring “Baby Boomers” world-wide. After joining the company, you become a YTB referring travel agent, and your personalized worldwide web site will be working for you 24/7 within the hour. When your family, friends, and business associates are looking for discount travel, then just refer them to your own full service agency web site. Every time someone books travel on your site, you receive 60% of the commissions paid to YTB. You have the potential to make a really good living specializing in a particular niche market, especially the cruising market because the pay the highest commission percentage of all of the travel vendors, ranging from 13-17%.. Having your own YTB travel agency has many perks and advantages. Besides being able to travel as an insider with your credentials to access discount air, hotel and cruises, there are significant tax deductions. You can usually write off the entire cost of all of your travel moving forward. Your YTB travel business enables you to even take tax deductions when renting that jet ski or seeing that concert. In order to suggest travel related services to others, you have to experience them yourself right? So just use your imagination with this powerful and creative internet home business. Document your travel, so you have legitimate business expenses and tax deductions. Foder's online website or book, provides a detailed restaurant and hotel reviews in cities globally, as well as smart travel tips to facilitate your vacation planning. A popular sister site (and book) is Frommer's Budget Travel magazine; gives travel guides/ tips, and advice on trip planning, restaurant recommendations, and city guides. If you want the book, go online to Amazon. however, if you would rather go to a retail front store to fully check it out first, visit your bookstores such as Barnes and Noble and Border Books. Looking for some ideas for that next vacation? I have some suggestions for you. To get in the mood, turn on the Travel Channel found on the cable network. This is a great way to check out a destination before committing your money. Furthermore, another reliable source is the CNN travel section online that features in depth reports to exotic places around the world. For travel guidebooks, advice, information and inspiration, visit Lonely Planet on the internet. 

YTB Not a Scam. There are many pyramid schemes out there that are MLM type businesses. Part of YTB (YourTravelBiz) is an optional MLM type business, but not a pyramid scheme. 
YTB is not a scam and has been growing every year since 2001. YTB has real partnerships with most of the major travel vendors and is in the business of selling travel. As a matter of fact, Your Travel Biz was rated as one of the top 500 franchise companies by Entrepreneur Magazine in January 2005. In addition, it was also voted as the best MLM opportunity on the internet by MLMBuzz.com. You are probably asking, "Is there a YTB travel scam?" YTB is different! How you asked? YTB sells travel through online booking websites. They have NO inventories,employees, quotas, legs to balance, time limits, charge backs, tests to take, selling, experience required, paperwork, customer Risk, deliveries, collections and licensing. Who do you know that would like to own their own Online Travel Agency Business where they can earn commissions, travel at wholesale, be pampered, receive upgrades and discounts and deduct their travel, business expenses and activities? Everyone, right! If you do hear of a YTB complaint, research the validity on the internet and verify it. Talk with people who can give you real, factual facts about the company.Be fact driven not emotionally driven when making sound business decisions. Take your time and review travel YTB before listening to other negative people who do not understand the YTB Travel Industry. YTB Stock YTB is publicly traded, SEC regulated and I've heard that YTB is in the process of moving to the American Stock Exchange or the NASDAQ. OTCBB (Over The Counter Bulletin Board) and symbol YTBL . Currently, the Public Company Management Corporation (OTCBB:PUBC) has included online travel service provider YTB International, Inc. (OTCBB:YTBL) on the newly released PCMC Bulletin Board 30 Index(TM), which includes the top 30 companies trading on the Over the Counter Bulletin Board (OTCBB). 

Company Network Travel YTB The Your Travel Biz (YTB) marketing division sells online travel business through a national network of independent distributors. The YTB agent sells travel stores that sell travel. Selling travel is the main business of YTB. One of the best ways to learn about the company is by watching the presentation YTB If you decide to join, there are many resources for your training needs. Affordable business cards are already designed from Vista print and ready for you to order. YTB has some state of the art tools to help you promote your travel web site. Your website also has a back office that only you can access to help you manage and promote your business. Here you have a variety of tools to track your commissions, enroll in free online training courses, web traffic-building tools, and home office support. Your focus will be to sell travel on your own online travel booking website with the added benefit of being able to sponsor others into the internet travel store business to expand your income potential.
